JtETFaF/I-+1)>2" Conceptual Sellinge

TOYSLOBE MI LLIEIEEI MAN

BELOETOERT. HEEMAZEN. ELTEDISIZEIMNENSIEIAHIZ EEGERAHYFET . TN, HL-DE
KBRRIZFSITAVIREEESZAFTY, HAIE ETOERICHLTERERE, ASVMUMHER) EEF/LTOET A ?
B, BYERILICA T THE-DERERZ THIESETVETM?

TJ2tTFa T/t (Conceptual Sellinge )k, BEEDEHL/-DEF., G, BVEY—EIFEFEL, ZHL TLS
1EEREAR, ASVIAN (BEHRD DT FRY, FL TREBIZD12— 01> DEIFEFEL T EDIZRIEDI=—054DD
SALTDERTOEIFHBL TNVET, BELHEE T EDHEFEHBEL T, HH/-DEIEEEH. HET-DREMIEDSBEE
EDEFHERNRELET,

1% 2 5>
o RITTWBDIEHREHBZ-HD, A=—Y T MEMLERM TR EENT
e EERETOCRFEMTALICE>T. BEDTAYDHFIZAS
o BE-DA=—VRAEFIRATHEICEST,. HLE-OE1EL EFRLGLAEICDITS
o FAEAMAMOAZYILIKBLDON — ZFLTRIZLI-VL OO EFBRFEIZT S
o R¥tERAMBDOENENERAILT, ZLTENLERIRT B HEEFF S
o BHt=%F. LRI EHTATIZBEAYTIIZHEDITTS
o BEIMLE-BRICH LT, REMNLGEFZHAEIZTS
o ETD/INAV—¢, WOTHEEMEELS

Al S IN4 2% 0 H>
I>tTFaF /-t (Conceptual Sellinge ) (&, BEEETHREE. BEIEDEH. TLTemaill DPYEYZEEDHT-ETDE
BLOEHKERELZVEESEEI A y—PEXRELEDOODHMEETY,

o HE-ODBEEN' B FRAOERICHI_—IAPEHEERELTVETH,?

o HiElzlE. HHE=DA=—VERAICEDNT. B EEZEFIELTVETH ?

o HIEt=IE. HLET-OBBEEDIAZIYRAVFHIR)ZEL5D. ELLMREEZZIZDIFTLET A ?

o MEZHMRLT. MEBICRSAZZH>TVEIT AN ?

o AIVFHIR) LESELBVEBEESAZESITO>MN. CHFELTI M ?

o ETHEMTHLE-DEXLZRESETLETMN?

© Miller Heiman, Inc. All Rights Reserved. 0902



FtTFaF/L1t1)>0" Conceptual Sellinge

7055 LORE

27 F2 T Y22 Conceptual Sellinge
s 7 LAONE

A TFaTN YT TIE, ROE I E—L A2
—NTT =2 T O I 2O, ZnaIcH L. R
HLET,

BED=a 7k (Customer’s Concept)

o RO T MIMMNEEML, £ L ThiZEn%
PS5 2 L BRNER DR TS

e 2T M= RLETBE T NE— NV AEEODIT S

o il B ME— /L ANDLND B RITR B RO
VRN IR

78Iy A2 b (Action Commitment)
o BTOHEEHMICKHL T, MEOITEIAEZE Y M1 5
e XBLEFLWTEIZI v MAV FERD D : ZOFIRD
R E LT, BENPOHFHFCELREEDII Y M AL B
o AR A FIRERITEIZAFES D « SRRl HZHRIED
Ay b AUB
e XD LD L LN RN -TZL &, METRENEMD
o AIY FAVIDHA FTA MM T 5 2hid, W
file T, BIER, WEMRER DD

B—E¥AE (SS.0)
o HiEZ v MY HEEOR b IE L7 225
o I TFTHE T EL{HY 70 B — 26 35 45 % B2 5
o BEBRZR HAE, HHFLERSN HEOFH LM

EYE25R3 M (Valid Business Reason)
o 2TOHMT, ENAREYR A LOMHEEZHETS
o WRMRVBRE Fi/- L7 B WEHEA BRI 5

{S#EME:  (Credibility)

o 2T OEXENMOUEMIZIHNT, MBUsEENEE 2D
73 <

o BEAMED3IODOX A TR A THEAST S, BiES
N5, FPENC X - CTHESET 5

o R TOMDEE, MBUEEMEEZ T A M XEDEFET S

fEHINE  (Getting Information)

o FOXIREWRMNARIMLTEY, Thaiticl< ONRE
Wna ik 5

o [HEMEMRLIZY, HoENIT DD TnkwRE L
T, B hEED D

e B X A7 W, BriF. BIFICET 2 E R

MILLIEI%IMAN"'

H#il7zala=4,— 3> (Superb Communication)
o HlpTm EHROM AR R KILT D

o "ERH WL T— T YA L RADBRD HER

o T— LT YA L ANH LA B

BHIEM  (Giving Information)

o EHEIREIZK LT, REERULN AR R I D)% TN %

o HpTOth, WA, —ERXE2EIULT B =01,
bRl =— 7 IR A EIE T 5 EEMNZ T 5

o Z=—pBRA L B - B X OB R & DFE
U % i A i <

o ZERHLIZKT DY b~ AR : “FnnEH L2,
“EOFEE 2"

H¥#7 Fu—F (Sales Call Approaches)

o WERMEIET T u—F LA ERXT T e —F 0
g

o ELOLDNMRIIT, EBHLOLNRE D TRV 5

KLU 4= U L DORREHFDL DR Y Y T
EHT%

aIy bAV MOERE  (Getting Commitment)

o LOXIITTIUEENENOEESMN, BMENKET
A2 T2 END T LRI E - TRDD 1%, 5
o AIY MAV IV T NERETHI LT, EDLIR
FEICHENMTEI T Z LIS L CTHERD DI EMD
o MERKIZTI Y FA LV ME LW EZ LN LT,

RAREZ 7R T2

—NRa—n FZ (Sales Call Plan)

e U bEDOETEELHT, KD HEHMIMH A TITE
FHEZ GRS ETT 5

o HRT-OIEZAED T2 DIT,
v 7 YA NEERT S

7 —rv— hOEMTF =

© Miller Heiman, Inc. All Rights Reserved. 0902



	CS Participant Program Overview Japanese
	CS Participant Program Overview Japanese Front

